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WHAT'S THE PURPOSE OF A
“"STATEMENT OF PURPOSE"™"?

In their application package,
Graduate and professional
schools often require some

sort of written statement,
often called a "STATEMENT OF
PURPOSE®™ "PERSONAL
STATEMENT® or'LETTER OF
INTENT"™




Some statements require rather
specific information; for
example, the applicant’s
intended area of study within a
graduate field.

Still others are quite
unstructured, leaving the
applicant free to address a
wide range of matters. The
importance of the statement
varies from school to school
and from field to field.




DETER MINE




YOUR PURPOSE

As you start out in writing your own SOP, first ask yourself what you

want to accompli.sh with this essay. Usually the purpose is to

persuade the admissions committee that you are an applicant who
should be chosen.

Whatever its purpose, though, the content must be presented in a
manner that will give coherence to the whole statement.

By keeping this objective constantly in mind, you will be able to sift
through all of your possible statements and identify what
extraneous material should be left out.

Also pay attention to the audience (i.e., the admissions committee)
throughout the statement. In particular, keep in mind their “level”--
your audience is made up of professionals in their field, and you are
not going to tell them how they should act or what they should be.

You are the amateur.




OF YOUR
STATEMENT

e Be sure to answer any questions fully. Analyze the
questions or guidance statements for the essay

completely and answer all parts.

e Specific things that graduate and professional

schools are interested in usually include the
following:

e Your purpose in graduate study.

e The area of study in which you wish to specialize.




OF YOUR
STATEMENT

e Your intended future use of your graduate study.

e Your unique preparation and fithess for study in
the field.

e Any problems or inconsistencies in your records or
scores, or any special circumstances that has

affected your performance.

e "Why do you wish to attend this school?”

e Above all, this statement should contain

information about you as a person.




DO'S
There is no such thing as "the perfect way to write a

statement.” There is only the one that best fits you. That
being said,

@ Be objective, yet self-revelatory.

Get to the point early on and catch the
attention of the reader.

@ Emphasize everything from a positive perspective
and in an active voice.




@ If there is something important that happened to
you that affected your grades, such as poverty,
illness, or excessive work, state it.

Make sure everything is linked with
continuity and focus.

Unless the specific program says otherwise, be
concise

Demonstrate everything by example; Do
not say directly that you are a persistent
person, Show it.




DON'TS

@ Use the "I've always wanted to be a
approach

Use the "what | did with my life”"
approach

@ Use a catalog of achievements

Lecture the reader.




ONE TYPE OF
USEFUL STRUCTURE




||

INTRODUCE YOURSELF,
YOUR INTERESTS AND
MOTIVATIONS




SUMMARIZE YOUR UNDERGRADUATE AND
PREVIOUS GRADUATE CAREER

- RESEARCH YOU CONDUCTED.

- IMPORTANT PAPER OR THESIS PROJECT YOU
COMPLETED, AS WELL AS ANYTHING SCHOLARLY
BEYOND YOUR CURRICULAR REQUIREMENTS.

- WORK EXPERIENCE




DISCUSS THE RELEVANCE OF YOUR RECENT AND
CURRENT ACTIVITIES

ELABORATE ON YOUR ACADEMIC INTERESTS

FROM HTTP://WWW.CS.UCLA.EDU/GRADUATE-ADMISSION-
FREQUENTLY-ASKED-QUESTIONS/

“WHILE A PH.D. DEGREE PREPARES STUDENTS NOT ONLY
FOR CAREERS IN RESEARCH AND ACADEMIA, PH.D.
APPLICANTS TYPICALLY DEMONSTRATE SIGNIFICANT
ACHIEVEMENT IN AND/OR POTENTIAL FOR ADVANCING
KNOWLEDGE THROUGH INDEPENDENT RESEARCH AND
TEACHING."




TURNING TO OUR

SAMPLE CRITIQUE




Persosal Statement

It was- o fact of sorme of Chismse farmen beceEns exTavaganst sfier- meceiving
shoasands- of dollan- from- the- poversnyesi-in compensate - for- el bouse renoving.
Some banky did wamt vo develop siitable fnamcial producty for bose who hecime
mich o might - bul- liftle has et done- becanre the frmers’ limited: wealth
mumapesget gvaneseln- a=d imcapable keowledpe of commercial basla. My
experience in- Epactsy and Bask of Communicaion inrpined my- dream of creming
prodiucs. for Chisess farmers snd 2 the same time - poiding them how to mamage their
momey. The bridge T would like to build nill mot cely conmect banks and Sirmers bt
also- spread- comciomnesy of baic: nveiment - whils- viglding - profits- for- banio.
Comsaquently, 1-became fncinated with researching o -bask MET-and vl to- probe
inta the area-of convanser beharior topether with social consciouansss.

Propelled by the- deeam of becoming 3 mariceting- specialist: a3 promisest @, if zot
mere- - Dem- Scholer, [ prepare: 1o research - oo comyumer- bebavicr - i maketing
department -of wens Chisss commancial bamioy-after pradustion - Threagh - sisiifal
quanritstive analyui and understandeng of changeakile invessnent ssironment along
with qualstrtive recognition, | waet to explore mefnl marketing sratepies torget ot
drveloping fimmcial prodech @ commercial bk

During my underpraduxte peried - [- have received 3 comprebenchve amd- riposoas
education & USST and lasd a solid foumdition for fnancisl mowledge and data
amalhvtical akdlity. TWhat was more, extentive practical experience comtributed to By
seag bandy-oa-capability - snd recognition for-comumen demand - Soong - acadesic
background s not-enough. Practice s svaooymeous witk scholar life and 1 paricipated
in iz In daily- life throwgh engaging in famvily investment 1 pot- femilisr with 2 great
deal of fimencing products of several banks accardimg to their underhying asvets, yield
rate, type-of cluniScstion and whtier thay allow-sarly redemption of termingtion. - At
the cutet, [-acted 20 beginser, tmding o cheoss blindly, be-sow I pew o be- am
experienced hand- and -cas- alweny pick up the- suitable product: customized: for my
family. - The procest - exactly endowed me with boge pobestial  in the information
patharing and risk Costrol

Ie-faen, T-alwerys stmive for shae I anpine after asd gt ready for . The issernakip in the
Bank of Commumications, ane of my muain jobi Wil to sort oot hank card selling data
per-day 2=d condoct systematica] snabysis oo the bases of card category, information
cha=nal -and-age. occupadon and- divimict of those perchssen. Maxnwhile, [-bad to
write- ot analysls repan- of sales- st weskly- and - momthly. Wk the - belp of
sumenous gtatistics ' had accumrmbated - I put forth & feanible sugpestion: 1oy
department leader regarding 3 vmall vize marksting corepaign -wikich rafued activity
reposse e Bemm- 500 w0 18%. The veies of waizing here, my-daiy snabah and
asti-prevyuse abilicies a5 well 3 independence for problem-solving have been forber
ireqraved.

Moticing - that- carypig- coenpetition wounld b 2-hig- phoy- B the -compuricative tidlls

caltivation 1 wek- pamt in the ERP- compatition - In S=al pam I led- the esly
undergraduite tham - to- defiest other: pradaste: teams - The- critical element for- oor
wisming v the insovative dats sististcal and salytical method we had adopted, that
is- to- put- live- data- abowt- production- resoarces plansing, - masufscrorisg, - fnasce,
marieting snd parchasing -of both- oy and ot competitar s EXCEL snd o adjast
our strate gy mone scientifically and thmedy  If hay ghven me an exbenine exposure 1o
uilipe: deta fedbly s=d: laadenkiy ehemcesest- The eparkec of =y
enmepreaneahip oo campus for the - fir tme was- smached encugh- importast for me
- dig- inte- convensers” charaoerisies - and - prychelogy. Worked: 2 35 insernarianal
volunseer: in Sri- Lamka - during which [+ coordinated: with: people: from- other
backgrourady that -esable = 1o settle down dispubes -calmby-and - overcoms obstaches
ravely. [ troly-believe sll-thess together- will wmooth. nxy- futare- shody- in-the- United
Sumnes

In-the long rum, T with to be o product manaper- that 1 could st oot different sirategies
fior-individual'y necensary. Ay 4-ves fizmcoe backpround: invilled me- bow 1o contol
ik chosse underivisg syeet for finsncisl product snd differssrioe - with pesr prodocs.
Alsa my marieting experisnse in varions induieries provides me more indesstanding
af the whsole tusmess world Alore importanthy, acting aa-the supemariet rupervisar
& schoo] wnyures =y leadenbip: 1nd- endesvor - Bevides, =1y coming - intemational
exposure of MLS. - marketing would - defindteh prepare- me- for the- changeable sales
markesplace.

Howwver, all - ory ondentanding: of musriosting comes from: my experieece 11 3
vepennarket mangper pnd- intern of mwicsting deparmest. What [ lack by yyybesatic
maarkesing voructare asd wiclls which can-be polisbed by tse ML, Marketing propram
af 200 University. Also, my- undergraduate school i scare of basiness ssvironment
which aluvo-drioes my-application fo-your- umiversity.




ALL THE RAW
MATERIALS ARE HERE

In the sample essay, we have great raw materials
for addressing each of these questions.

The main thing | have done is to reorganize a bit to
highlight these areas . ..

.. . While also putting it into a narrative form that
moves forward from past to present to future.




- Peryonal Statement

It was & facr of some of Chinge formens became: exTovapest ofher receving
thousandi -of dallars from the: povermment - 18- compense- for thaar hotse rEnovEg.
Some banks did want to- develop wmtable fmamcial products for those - who became
rich over might, bot litle has- been done becmme the famess” limited: wealth
manssement svarenesy md Ecepeble koovdedee: of commercial hemls - My
experiece in Erpcsus snd Bank of Compnsicssion inspied sy dresn of cresting
prococty for Chmese famaers and af the same tame, guiding them how to masags the
money The-bridse [ would: like-to babd will not only cormect bemke - ard farmers bt
2l spread: comsciovaness of basic: mvestment- while yieldine: profits- for- banls.
p, ] et fescinemed with o ek MET md wish w
mr:WMHNMW. .

Propelled tn- the- dream- of- becomng -2 marketing -specialist as- promment- 3, -1 Bot
mare 2 Dion- Scimier - - prepare- 1o research on- connmmer- bebomiar @ marketms
deparement of some Chinese commercial banks afer praduation. Through sy saliful
quasttae arahn a=d indertandsmy of changashls imeitEent EninmEes] 2long
with gualstative recogmetion, [ west o explore welfl marketing sretegies tarpst at
developing financial prodocts s commarcial bask

Druring - sry- undergyaduste: period, - [- have: received & comprebensive end- riporous
sdusation - USST and laid o solid foundation for Srencial imovdedge =od dats
analyncal - shbiy: What o more, - exenine pradhcal expensnde - conmiaed ooy
strong hands-on capainlity- and recoenition- for-comaemers” demmand - Strong acadeenic
backeyomd iz mot enoush Practice is synosyeous with schober Bfe-and | parbcmated
it Indaily lfe, trough engarine in faniby Evestment, | pot Sensiliar-with 2 great
deal of Smencieg product of seversl benks accordmp 1o their wmderhing et vield
rate, fype-of Clasahoshar and whether they allow sarty redempition of femmmaton <At
the matset, I acted 25 bezinner, - tendine - to- choose -blmdhy, - bt -mow [ grew-to-be- 2m
experienced hand and - cam abweys- pick up- the sutable product costonsized - fior- moy
faenily - The process- exectly: emdovsd - me- with bope: potetial & the- informstion
pmbermy and rek costol

In fact, 1 always sirve for what T-aspere afier and gat ready for it ‘The-imtereshap in the
Bark of Copmeurications, -ope-0f pry mon jobs was 40300t ot -bank -card selline dara
pi-dey =ad conduct syrtematicsl amehyiis-on the bese of card categary, information
chaneel and age, cooopation and district of those parchasers. Mesrwchile [ had 1o
write oul- analysis- repart: of sales sfahas- weekdy and: monthly - With the help of
mneroe - statistice- 1- had- acoovnbssed, [ pot- forth- - fesssble- mapestion: - By
department Jeader reganding & small wize merketing campaisn, whick raized activity
respoese rae o 3.2% 10 19.6% The series of taining bere, oy dats asshod and
anti-presuze abdlsies 2v well 25 mdependence for problem-sohing hove teen further
mproved

Moticing that campos competition would be-2- big phs i the comemmicative- ol

aaltivation,- [ took- part- in- the- ERP competition - In- final- part, [- led the oaly
undergraduste- team - to- defieat- other- praduate- team - The oritical ehement for- o
wriEning wes th icnotetive detn statistical and snabynics] method v bad sdopued, tha
i 1o - e data- skt production resciroes- plinsing - masuactansg, - Snsncs,
marketing and parchasing -of both v -and our competitors: into- EXCEL - and to- adjust
our siratezy more dclentifically and tmely [t has grven me-an-extemive exposze- o
uilize dey fexibly snd leadenbhip eshenceessst The eppeniesce of By
etrepreserihin on camspos for-the St tisne was amached enough Enportant for e
o AIf mio oonsumers” characienstics and: psvchology. Worked 25 2o internabomal
volunteer- @ 5ri- Lanka - dning- which- I coordimosed - with- people- from- other
backproueds thet ershle me 10-setle down-dismees calmly and overcome - obsmules
g:-th'EWH#twﬂuuwmuﬂMm'thm#mﬂ:tﬂm
11}

In the loes moe, [ wish to-be 2 product mareser - that I conld set out different stratesie:
for mdiridoal’s necessary Ly 4-vear firence backeround menlled me bow to comral
risk, ‘choose underlying auset for fnancial product and diferentiste with peer products
Also, my misieting sxpaimcs & Vaio indusries provides e more tndantmdms
af the whols butiness world DJore impostanthy, acting -2« the nopermarket supemitor
2t school enuares- pry- leadership- and endeavor - Besides - pry- commg - internabonal
exposure of M5, - marketime - would definstely- prepaze- me- for- the - chanseshle sales
enarietplace

Howetver, all ony ondentmndng of marksting comed from oy expenence 2i- 2
supermariet manager and- intemn- of marketing - department Thae [ lack -5 rystesmatic
marketies structare-and siolls-whick czn be- polished by fhe M5, Marketine program
of 20 Ulsiversity. - Also, mry underpradiaste school i soare of baaimess e,
Teiech Also arves SIy SppLCEton 10V IRy




* Pervonal Statement

Haing already samed a dezres in finance a: well as hands on expenance in the bankonz
industry, I powr find sryself mepired to take oo 2 rew goal of hedpins poy society throush
fmancia] education and creation of firancial products tibored for vesophisticated nal
imvestors - Comsequenthy - [-2m- now- fascivoged - with - the- idea - of researching - bank
erarkebine . prnciples smd with by probe aress of cornmmes hehuvior combined with
comcepts-of social conscioussess. Mhy-current goal has been formed & 3 culmination of
ey 1o experiences up 1o nove and in order to-conplate aoy ohall see T o eaer to pain
the sy stesnatic masketing stroctore-and elalls T dmow ] can aogsne Seouph participation
inthe MLS, Mlakorting propram of 30 Ustversity:

[ was hacicer thar most yoamg peopht 1o that | stznmed gameg & Somncial edocation at
2 aarhcage. 1 balpad to manass oy famuhy's amceciments and thue m dadly hife became
quite fapnhar wath 2 broad range of Gnance products among several baks It became
2n instinctnce habet for me fo assess sach prodoct’s underhyme astets, yiedd rate, type of
classficabhon and whether they -allowed <arly redemption or terminabion Which i not
to sz that 1 was ey sort of innete- penius in this fSeld 25 2 beginner 1 tended o choose
ey ienvestmends bl ot throush 2 process of contiens] self-sdaration 1-grew-to be
2n eyperienced hard and foend meyvself shwonys ahle to pick wimble products that coald
b Custemmized for pry Sewily. ‘This process of beamsine and metrine dhastrated 10-me
how uesophisticated vestors can advence and - moke mewe rEmomal EvesTEIERE
w.ﬂmnmﬂh'ﬂﬁmﬁm}'wﬂmwmmm
=

This sarly development wes sdvanced by &0y formal wemmy and EppaiEnce Al a0
nosrEraduate, 1 redered & Comprehenine and nFaroes edotahon & U551 and halt 2
solid foumcation - tenms- of ofy- Gnennal knovdedge mmd dets- analhyms: abalstees -
complemented this acadenmc background with oo mbernehip af the Bamk of
Commmamicabors where [ enfaped - mdependent problem sobing while also facng
comsiderable presuore o accongplish daily goals Owee of oy loey roles i this infemship
s to-comdiact 2 -systemai: arehysis of daily bankcard sales accopdineg to-teveral sales
chizemel -and demographic dafa points -Far-from geffing bogged down - m thic- slew- of
dmn I efficiersly produced weeldy and: menthly - wmns- reports snd - used - the - dam [
accusnulated to- propose o fepsible swell-sized miarketme  compeips that- raised the
BCEiv Ty Tesponse rabe from £ Mo 14 8%

Beymd sry Snsncinl edocsson, [ hove slso sought practicsl weys to isprove sy
business prevestation and heedenhip slalls. Mot potbdy, 2 s ety 1 took pant
i o ERP competiton and led the only underpradiaate teess to victony over &l the othes
teams that were Compoted of gradaate siudents | afmbube o saocess B0 our adophon
of meovatne statahcal ad anahyhoal methods f0 produde more soentihc and umely
adjustments to our ER P uratesy. incorporatng real-timse data o prodachon rescurce
plansirg, romifachorms francs markating and purchasms both for our owe team and
for our Competion

Thas expenence in a CEnpus enmeprensmbsp actnity inspined me to-dig fither oo
concepts of fmancial connamers' charactenstics: and prychological afinbades - One
lamsenialble fart in China's recent society b been the exfrmagant and wastedil cheices
made by ol ctizens who- bave become pewdy nich - affer- receiving: povernment
compemation- fior- house removals - Some beskes heve: anempted 10 develop otable
firawcial prococts for these-coenmmers, e thedr success has heen lbmted both by their
ran bk of mondedse mnd by the lmwited oealth management paareness of these
clients. Expenience 2t Eracins and o Bask of Comsmmication keve therefore mspired
- dresten of cresting: products for Chisess noral conoumery-snd: guiding. thee how 1o
maneey Susr money, The beidpe [ would Bos s buidd would not onhy conmect besks
and Serpaery, to-the prodin of botk, bt 2ho spread consCiousness of basic imestment

‘Thas dresm Fusdes BTy Dear-term profesiaocal goals, - that I aspue o bedome 2
firancial prodoct manaper specialires = tabared stratefies for mdnaduals | have great
adnumshon for Professor Don Schuliz, the "father of stegrated marketing " and hope to
emulate bim- affer- praduation: 25 [ resssrch- copsumer behaiior 232 member- of the
marketing depariment of a Chness commercial bark and :eek to-develop pew Snemoial
product

[ helieye [ e snaeny-of the tools in place to achieve these targety. Ly foor-ves Srowce
backeyorsd has ks e howr to contrel nde, chaose mmdarbing sssees for Snemrin]

products e differestizte- fom- peer product. - Also, nry- marketing experience in
varios encustries has provided menith @ preser understending of the- overll bundness

world, and { e developed practical eerepesneet shalls 0 wocking a5 the-nopermerket
Tigparvingr 2 ey schodl

[ recogmase tha nry kil wot is not vet complete, bowever, nd | 2m epecially denen o
Ean exposare fo Tysiemanc marietng stnachees and theary Such concepis = buumnes
educabon ke bot yet taken firm hold withe China, and 1 am- Dathermore comanced
that-2 maore- imtermatiopalized -exposme will enhance- those critical ‘marketns abilites
that ] can tham brieg back to my bamsland Tam committed to pursuing my dresm of
educasion, End 2 confident that participetion in JOU Unfversity's b5, in Mareting
presrem will propel me to- grester mecess in this fisld




-+ - Personal -Statement+

Having already gained a- degree in finance as-well as hands on experience inthe banking
industry. I now find myselfinspired to take on a new goal of helping my society through
financial education and creation of financial products tailored for unsophisticated rural
investors.«

I[-was luckier than -most young people-in-that I started gaining -a financial -education at-

an-early-age.+
This-early development -was-advanced by -my formal-training-and-experience .«

Beyond- my- financial- education, I have- also- sought- practical - ways-to- improve my

business presentation-and leadership skills.«

This experience in-a campus entrepreneurship activity inspired me to-dig further-into

concepts-of financial consumers' characteristics-and psychological attributes_+

This- dream- guides- my- near-term- professional  goals, in- that I- aspire to- become- a

financial product manager specializing 1n tailored strategies for individuals .«
I'believe I have many of the tools in place to-achieve these targets.«

[ tecognize that my skill set 1s not vet complete, however, and I-am-especially-driven to

gain exposure to systematic marketing structures-and theory.+

I-am-committed to pursuing -my-dream-of enhancing financial products-in-China and
improving -society through investor education, and -am-confident that participation in
XX Umversity's M.S. 1n- Marketing program will propel me to greater success in this

field .«




GIVE A STRONG SUMMARY
PARAGRAPH AT THE TOP

- For many essays, it's a good idea to try to at least give a
preview of the overall message within the first paragraph.

- This is a frequent approach used in American-style

essay writing: "Tell them what you're going to tell them.
Then, tell them. Then, tell them what you've told them.”

- On the other hand, don’'t overdo it: leave them hungering
for more.

- In the following two slides, take a look at the "before
and after” of the first paragraph of the candidate's essay.




Personal-Statement- .

It- was- a- fact- of- some- of- Chinese- farmers- became- extravagant- after- receiving
thousands- of dollars  from the government-in-compensate for-their-house removing.-
Some- banks-did-want- to- develop- suitable - financial - products- for- those- who- became
rich- over- night,- but- little- has- been- done- because- the- farmers’- limited- wealth-
management- awareness and- incapable- knowledge- of- commercial- banks.- My

products -for Chinese farmers-and-at-the same-time, guiding them -how-to-manage their-
money. The bridge I-would-like to-build-will-not-only -connect-banks-and -farmers. -but-
also- spread- consciousness- of* basic investment- while- yielding- profits- for- banks.-
Consequently, T -became fascinated with researching on bank-MKT  and wish to-probe-
into-the area-of consumer-behavior together-with-social -consciousness..

|' SIS 58 SIS RS SRS SHE SHS S S Personal -Statement.

Having already gained a-degree in finance as well -as hands on experience in the banking:
industry, Inow find myself inspired to take on-a new goal of helping my society through
financial education-and-creation-of financial products tailored for-unsophisticated rural
investors.- Consequently,- I- am- now- fascinated- with- the- idea- of- researching- bank-
marketing- principles-and- wish to- probe-areas- of- consumer- behavior- combined- with-
concepts of social consciousness. My current goal has been formed-as-a-culmination-of
my life-experiences up-to now, and in-orderto-complete my -skill set I-am-eager-to-gain-
the systematic marketing structure-and skills T know I -can-acquire through participation:
in-the M.S. Marketing program of XX University..




TRIM UNNECESSARY DETAILS

- Everything should go toward answering key questions in
the admissions committee’s mind, while also advancing the
narrative in an interesting way.

- | thus trimmed some of the extra details and summarized
instead.

- What's important is the final result, not so much the
detailed process that went into producing it. (Unless that
process is indeed the thing that's useful to highlight.)

- In the following two slides, take a look at the "before and
after” of one particular such discussion.




In fact, T-always strive for what [-aspire after-and get ready -for-it. The internship-in-the-
Bank-of Communications, one of'my main jobs was to sort out bank card selling data-
per-day-and-conduct-systematical analysis-on the bases-of card category. information:
channel,  and- age,  occupation  and - district of those  purchasers.- Meanwhile,- I had- to-
write- out- analysis- report- of sales- status- weekly- and- monthly.- With- the- help- of*
numerous- statistics- I- had- accumulated,- I put- forth- a- feasible- suggestion- to- my-
department-leader regarding-a- small- size- marketing- campaign, - which-raised- activity-
response rate-from-8.2%to-16.6%. - The-series-of traiming-here, -my-data-analysis-and-
anti-pressure-abilities-as-well-as-independence-for-problem-solving -have-been-further-
improved.- .

This early-development-was-advanced by my-formal -training-and-experience. - As-an
undergraduate, 1 received-a .comprehensive -and rigorous-education-at - USST-and built-a

solid- foundation- in- terms- of* my- financial- knowledge- and- data- analysis- abilifies. I
complemented- this- academic- background- with- an- internship- at- the- Bank- of
Communications where-I-engaged-in-independent-problem-solving -while-also-facing:
considerable pressure-to-accomplish-daily -goals.-One-of my key roles ‘in this mternship-
was to-conduct-a systematic analysis of daily bankcard sales according to several sales-

channel and demographic data points| Far from-getting bogged down in this-slew of"
data,-I- efficiently- produced- weekly- and- monthly - status- reports-and- used- the- data- I
accumulated- to- propose- a- feasible- small-sized- marketing - campaign- that- raised- the
activity response rate from-8.2% 10-16.6%..




BE CAREFUL WITH "NAME DROPPING"

- If you're going to "name drop,” make sure you do so in an
appropriate way that indicates you are familiar with the person you
are citing and understand his or her significance to your goals.

- In this case, the candidate said his ambition of "becoming a
marketing specialist as prominent as, if not more as Don Schultz.”

- Now, the admissions committee would be well aware that Dr.
Schultz is Professor Emeritus of Northwestern University, a widely
renowned author who is lauded as “"the father of integrated
marketing.”

- It would be better for the candidate to express admiration for Dr.
Schultz and indicate why he provides inspiration. Simply to drop his
name doesn't mean much; and to claim that the candidate could
become more prominent than the professor comes across as
“boastful™ at best and possibly a bit ignorant at worst.




Before:

Propelled by the dream- of becoming- a- marketing- specialist- as- prominent- as. - 1f - not-
more- as° Don- Schultz,  I- prepare- to- research- on- consumer- behavior- in- marketing:
department-of-some-Chinese-commercial -banks-after-graduation. - Through -my -skillful-
quantitative-analysis-and -understanding-of changeable investment-environment-along:
with- qualitative- recognition.- I- want- to- explore- useful- marketing - strategies- target - at-
developing financial products in-commercial -bank.-

After:

This- dream- guides- my- near-term- professional- goals,- in- that- I- aspire- to- become- a-
financial product manager specializing in tailored strategies forindividuals. T have great-
admiration for Professor Don-Schultz, the "'father-of integrated marketing." and hope to-
emulate- him- after- graduation- as-I-research- consumer- behavior- as- a- member- of - the-
marketing-department-of-a-Chinese commercial bank and seek to-developnew financial-
products..




WRITING TIPS @

Keep a journal
“Brainstorm™

Use the rubber duck approach

Get a second pair of eyes; “"explain
it to me like I'm a five year old.”

Get professional help!




NOW LET’S TALK ABOUT
THIS, SHALL WE?

@ Briefly introduce yourself, your interests and
motivations

@ Summarize your undergraduate and previous

graduate career
Tell about your work experience

@ Tell how your recent and current activities are
relevant to your upcoming graduate studies

@ Tell us what are your academic interests
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